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Giving, Re-Imagined…

AUTHOR PROVIDES FRAMEWORK FOR MORE EFFECTIVE GIVING

--Learn how to maximize your charitable donations 
Did you know?
· Americans donate about $300 billion per year to charitable causes.  (Source: Giving USA)
· Only 35% of donors do any research before giving, and only 9% do more than two hours of research. (Source: Hope Consulting study)

Eric Friedman sought out to give a substantial portion of his income to a worthy cause, only to discover that deeming a cause “worthy” proved a dubious claim. In conducting research to determine the cause and charity for which his donation would make the biggest impact, he found the resources available for donors were largely inept and lacking in useful information. It was from this process that his “cause” essentially became reinventing philanthropy: providing framework for donors so that they can maximize the impact of their giving. 
“I didn’t expect an objective solution, but I also didn’t expect to have to start from scratch to develop a framework for thinking about them,” says Friedman. “It appeared that it would take an outsider from the philanthropic world to tackle these issues, so I developed an alternative approach.”
In his new book, Reinventing Philanthropy: A Framework for More Effective Giving, Friedman cuts through the fundraising pitches charities make to help donors figure out how to do the most good with their giving. Through the application of this alternative approach, Friedman shows that he truly “puts his money where his mouth is” – even going as far as to travel to Africa to see his own giving in action. 

In an insightful, and somewhat controversial, interview, Friedman is available to discuss:
· Why charitable decisions are extremely important, as they can literally affect life and death situations
· How effective giving is not simply about avoiding wasteful and fraudulent charities; rather, it is about identifying the best-of-the-best charities and giving to them
· Why many donors give to areas they are personally interested in—e.g. giving to their alma maters, fighting an illness that has touched their lives, or supporting a local nonprofit.  This type of giving is based on donor preferences, which is very different from focusing decisions on what would help others most
· How donors who want to do the most good should look for the big problems with cost-effective solutions
· Why most people are reluctant to compare the good that one charity does versus others, but donors who want to do the most good must be willing to do this
Eric Friedman is an individual donor who has spent several years trying to understand how to maximize the impact of his giving, including traveling to Africa to see his giving in action. He is also an actuary. He graduated from Stanford University with majors in mathematics and economics. He lives in Oak Park, Illinois.

Website: www.reinventingphilanthropy.com
Reinventing Philanthropy: A Framework for More Effective Giving will be available for purchase in September 2013 from www.amazon.com, www.barnesandnoble.com and through all major booksellers 
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